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OPUTMHAJIbHAA CTATbA

NOBEAEHUE NOTPEBUTENEN 2020-2023: BbI30Bbl M BO3MOXHOCTHU

C.B. PazyMoBa, MHCTUTYT NpeanpuvHMMaTeNbCKOM AeaTeNbHOCTU, MUHCK, Pecny6nvka benapycb

AHHOTauma. B cTaTbe NpoBeAeH BCECTOPOHHUI 0630p NnTepaTypbl N0 TEMe NoBeAeHus notpebutenen,
OXBaTUBLLMM KaK NpeacTaBAeHNs Y4eHbIX B 061aCTU SKOHOMUYECKOM TEOPUK, TaK U CNELManMCTOB Map-
KETUHIOBOM Chepbl; OXapakTeprM30BaHbl KIOUYEBbIE KOHLEMLMUU, HE YTPaTUBLLME CBOEWN aKTyaslbHOCTU B
HacToslLee BpeMs: 0CO3HaHHOro NoTpebneHns, COBMECTHOro notTpebaeHuns, Teopus NOKONEeHUR, Lng-
poBoOro notpebneHus, a Takxxe NpeacTaBlieHO ONMCaHMEe COBPEMEHHONO pa3BUTUS KOHUenuuii. B mc-
CnefoBaHUU CUCTEMATM3MPOBAaHa aHaNMUTUKa, ONUCbIBaKOLWas 0CO6eHHOCTU NOBeAEeHUS COBPEMEHHbIX
aMepUKaHCKNX, eBPOMNenCKMX, POCCUIACKMX, BENOPYCCKMX NoTpebuTenei, onpeneneHbl NPUYMHbI U dak-
TOpbl, OKa3aBLWwMe Hanbosbllee BANUSHME Ha NOoTpebutenbckoe noseaeHme B 2020-2023 rr., Hanpaene-
HUS U MepCNeKTMBbl Pa3BUTUS MapKeTUHra, OTBEYalLWmne onmcaHHbIM ocobeHHocTaM. Ocoboe BHMMa-
HMe yaeneHo oCoB6eHHOCTAM noBeneHus B nepuog naHgemmu COVID-19 n B noCcTnaHAeMUMHbIA ne-
puogn. Ctatbsl 6asupyeTcs Ha pesynbTatax uccnenosaHuin komnaHuin Adobe, Econsultancy, Gartner,
McKinsey, Data Insight, Better, Business research insights, eMarketer, Tiburon Research, Satio. B cTa-
Tbe npeacTaBaeHbl pe3ynbTaThl NPOBEAEHHOrO C y4acTMeM aBTopa Ornpoca cCneunanncTtoB 6enopyccknx
KOMMNaHuiM no pesynbtatam ux pabotbl B 2022-2023 rr., KOTOpble OTMETUAN CTPEMNEHNE UX KIIUEHTOB
C3KOHOMUTb, MEPEKTOYMTLCS Ha 6osiee AelleBble aHanory NpoaykuumM Wan ycayr, otkasatbCcs oT no-
KyNKu. [10 MHEHUWIO OMPOLUEHHbIX, KIMEHTbI TaKXKe CTanu NpeAbsBASTb NOBbIWEHHbIe TpeboBaHMS K Mpo-
OYKUMU U ycnyraMm, NnepexonuTb B OHNAWMH-KaHa bl, akTUBHEE BECTU AMANOr C KOMMaHUSMM B COLMab-
HbIX ceTax. Hebonbluasg 4acTb KNIMEHTOB NPOAEMOHCTPUPOBAna CTpeMIEHMNE K OCO3HaHHOMY noTpebne-
HUO. B KayecTBe OTBETHbIX MEp CO CTOPOHbl BENOPYCCKMX KOMMAHUIA OTMEYEeHbl: ycuneHme SMM-
CTpaTeruii U TakTUK, UCMOSIb30BaHME MapKeTUHra AaHHbIX, yBenuyeHne 3dhGeKTUBHOCTU MYJIbTUKaHAb-
HOro BMAEO- U BOBJIEKAOLWLEr0 MapKeTMHra. B cTtaTbe Takxke yaeneHo BHMMaHMe OMUCaHUI0 KITHYEBbIX
TEeHOEHUMA B NOBEAEHUN POCCUIACKMX NOTpebutenen — CTPEMIEHUIO C3KOHOMUTb, MEPEKITHOYEHUIO Ha
nokanbHble 6peHabl, yXoay B OHNAaMH. BbigsBNeHHblE MU3MEHEHUS U 3aKOHOMEPHOCTU NO3BOAUAN ChOop-
MMPOBaTb psiA NePCMNEKTUBHbIX HanpaBAeHUn MapKeTUHra, OCHOBaHHbIX Ha LMdpoOBU3aLMKN U ynpaBie-
HUW KNIMEHTCKUM OMbITOM.

KnroueBble cnoBa: 6enopycckuii notpebutens, noseaeHne notpebutenen, notpebutensckne npenno-
YTEHUS, POCCUMNCKUIN NOTpebUuTenb, COBMECTHOE, Undposoe notpebneHne
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CONSUMER BEHAVIOR 2020-2023: CHALLENGES AND OPPORTUNITIES

S.V. Razumova, Institute of Entrepreneurial Activity, Minsk, Republic of Belarus

Abstract. The article provides a comprehensive literature review on the topic of consumer behavior,
covering both the fields of economic theory and marketing. Key concepts that remain relevant cur-
rently are characterized by the author. Descriptive analytics are presented in the article to analyze
the behavioral features of modern American, European, Russian, and Belarusian consumers. Relevant
behavioral reasons and factors are outlined for 2020-2023. The peculiarities of behavior during
COVID-19 and in the post-pandemic period are given particular attention. The article is based on
research conducted by Adobe, Econsultancy, Gartner, Mckinsey, Data Insight, Better, Business Re-
search Insights, eMarketer, Satio, Tiburon Research. The article presents the results of a survey of
specialists from Belarusian companies conducted with the participation of the author based on the
results of their work in 2022-2023, who noted the desire of their clients to save money, switch to
cheaper analogues of products or services, and refuse to purchase. According to the respondents,
customers also begun to place increased demands on products and services, move to online chan-
nels, and engage in more active dialogue with companies on social networks. A small portion of
clients demonstrated a desire for conscious consumption. The following measures were noted as
response by Belarusian companies: strengthening SMM strategies and tactics, using data marketing,
increasing the effectiveness of multichannel video and engagement marketing. The article also pays
attention to describing key trends in the behavior of Russian consumers - the desire to save money,
switching to local brands, going online. The identified changes and patterns have made it possible
to establish several promising areas of marketing based on digitalization and customer experience
management.

Keywords: Belarusian consumer, consumer behavior, consumer preferences, Russian consumer, col-
laborative, digital consumption
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BeepeHue

MNoBepeHne noTpebuTenen HBNSETCA BaXKHbIM
HanpaBieHMEM MapKeTUHIOBbIX nccnenoBaHmin. Knac-
CUKM MapKeTUHra yaensoT 3HayuTeNbHOe BHUMaHue
OMNUCaHMIO NpoLEeCcca NPUHSATUS peLleHns O MOKYIKe,
aHanu3y GakTopoB, BAUAIOWMX Ha NnoTpebutens, Usy-
YEeHMK 0COBEeHHOCTEeN NOCTPOEHMSI BOPOHOK Npoaax,
dopMmUpOBaHNSA N yaepP)KaHUSA NOTPEeBUTENbCKON 0-
anbHocTU. OgHako npobaeMbl NOTPeBUTENbCKOro no-
BefeHus B 60blLIEN Mepe pacCMaTpMUBaKOTCS B Kypcax
3KOHOMUYECKO Teopumn, a npeobnagarLen asnseTcs
TaK Ha3blBaemMas OpTOAOKCaNbHas Heokaccuyeckas
Teopuss NoOTpPebuTenbCcKOro noBeAEeHUs, OCHOBOMO-
noXXHukamm  Kotopor cuutarotca  Y.C.  [)KeBOHC
(W.S. Jevons), M. ®puameH (M. Friedman), P.r.4. AnneH
(R.G.D. Allen) n Ox.P. Xukc (J.R. Hicks) [1]. B ocHoBe
Teopuu NeXXUT MoAeNb paLMoHanbHOro Belbopa, pas-
BuTasa naypeatamm Hobenesckon npemun K. 3ppoy
(K. Arrow), I.C. bekkepomM (G.S. Becker), P.X. Koyzom
(R.H. Coase), Ox.M. BbbiokeHeHOM (.M. Buchanan),
0. Hoptom (D. North) n P. ®orenem (R. Fogel). B ceoen
cTaTbe «AHanM3 MEeToA0NIONMYECKUX NOAXOA0B B TEO-
pun noTpebuTenbckoro noseaeHus» M.B. PbixkkoBa
npencraBuia ONMCaHUe BCEX COBPEMEHHbIX TEOPUN,
pa3BMBaKOLWMX U UHTEPMNPETUPYIOLLUX TEOPUIO paLU-
OHaNbHOro NoTpebmuTenbckoro Boibopa. Cpegn nony-
YMBLUMX Haubonbllee pacnpocTpaHeHne OTMEYEHbI
cnepywouwme Teopun:

e OrpaHuyeHHon paumoHanbHoctu [. CarimMoHa

(H. Simon);
*  paauKanbHOro
(). Shackle);

cybbekTMBMaMa k. Lskna

*  TPaH3aKLUMOHHbIX uspepxek P. Koysa
(R. Coase);

* HecoBepueHcTBa MHGopMaunm . Akepnoda
(G. Akerlof);

e AMHaMu4yeckoro pasHoBecuss 4. TumbepreHa
(). Tinbergen), K. 3ppoy (K. Arrow), M. MakmaHyca
(M. McManus);
* 3KOHOMMYecKkoro wumnepuanmnsma [. bekepa
(G. Becker);
e wurp k. doH Henmana (.
. Wennwu (L. Shapley);
*  UHCTUTYUMOHaNbHas
A. OnenHuka;
¢ 3KOHOMMYECKOM ncuxonornm .M. dHaXena
().F. Engel), P.O. bnakyanna (R.D. Blackwell) n
MN.B. MnHmnappa (P.W. Miniard) [1].
AHanUTUYeCKnin 0630p BCEX aCNEKTOB TeOpUn pa-
uUMoHanbHOro Bbibopa npeactasun P.  LBepwu
(R. Shweri) [2]. B npoTuBOBeC KnacCcM4ecknuM noaxo-
haM HobenescKur naypear saKkoHoMucT [. MakdanneH
(D.L. McFadden) B 2013 r. npeanoXxun paccMaTpmeaTbh
nosegeHue notpebutener c NnpMBAeYEHMEM 3HAHUN
M OAHHbIX NCCNeaoBaHWUA KOTHUTUBHOM NCUXONOTUMU,
aHTpPOMonorum, TEOpUU pbiIHKOB U HeBposiorun [3]. B
cBOel cTaTbe «HOBas Hayka yAOBONbCTBUSA» OH CMe-
CTUN aKUEHT B CTOPOHY BOCMPUATUIA U SMOLUI NoTpe-
outena. O. MakdanneH ykasan Ha 3HavyuUTeNbHble

Neumann) wu

Teopuss  KOHTPAKTOB

OrpaHMYEeHUs HEOKNACCUYECKNX TeEOPpUN BBUAY aKKy-
MY/IMPOBaHUSA MacCUMBOB UMHQOPMauUMM O PpasoBbiX
MOKynkax M npeanovYTeHUAX COBPEMEHHOro 4eno-
Beka. bnaropaps cobpaHHOl 3a nocnegHue oecaTu-
netusa nHdopmauum yaanocb yBuAeTb HeEOQHOpOa-
HOCTb BKYCOB, CMeHYy MpUOpPUTETOB C refoHUCTUYe-
CKMX Ha COouMaNbHO-OCO3HaHHble, HeonpeaeneH-
HOCTb MOKYMOK B MPOCTPaHCTBE U BPEMEHMU, Cnydau
HyNneBbIX U eaAnHO0BpasHbIX NOKYNoK. Mporpeccmpo-
BaHME COUManbHbIX CeTen, NosiBIeHMe bonee Bax-
HbIX, NPEBOCXOASAWMNX UHAMBMAYANbHbIE MOTPEe6HO-
CTel, uHTepecos, pa3Butue 3dpdekToB oaobpeHna un
COMPMYaCTHOCTU, Bonbluee BAUSHUE KYNbTYPHbIX U
coumranbHbIX HOPM (coumanusauum) Hapsaay C Aanb-
HenwmM usyvyeHmeM OCOBEeHHOCTEN 4YenoBeYyYecKomn
NCUXUKK (HEMPOIKOHOMMKA) — AO/MKHbI BbIIN CTaTh,
no MHEHWIO aBTopa, 3/1IEMEHTaMU HOBbIX TEOPUI MNO-
BeaeHus notpebutenei. Coumanmsauus LenNCTBU-
TeNbHO CTana A0CTaTOYHO BaXHbIM HanpasBieHWEM B
pasBuUTUM TEOpUM MNOTPEBUTENBCKOrO MNOBEAEHUS.
Ewe B 1989 r. no9BUACSA TEPMUH «3TUYHOE NoTpebne-
HMew, NPeasioXXeHHbIN 6PUTAHCKMUM XXYPHANOM «3TUY-
HbIi NOTpebuTenb» Kak cnocod npueneyvyb BHMMaHUE
K 3KONOrM4yecknMM M coumanbHbiM npobnemam. lMog
3TUYHbBIM NoTpebneHneM MNOHMMANCSd HaMepeHHbIN
BblOOp TOBApoOB M YyCAyr, Npomn3BeneHHbIX, 06pabo-
TaHHbIX U AOCTaBMEHHbIX B 3TUMHOM MaHepe, - C MU-
HUManbHbIM BPeoOM AN NKAEN, UX NPOU3BOASLLNX,
XMBOTHbBIX W OKpyXawwen cpeabl. Bnocneacrsmm
HanpaBneHWK yaensnocb 60nblOe BHMMaHWE CO
CTOPOHbI CpeacTs MaccoBon MHGoOpMauum, passmsa-
JIUCb 3KO-OpraHusaumm u 3KO0 ABUXKEHUSA, KPYMHble
KOMMaHUU CTann BKIOYATb €ro B CBOK AEATENbHOCTD,
0603HauMB Kak CSR-nMoBeCTKy (KOHLenuusa coumanb-
HOIN OTBETCTBEHHOCTM OU3Heca). B Teopun Mapke-
TUHIA KOHLEMNUMS Halwla WuMpoKoe OoTpaXkeHue, 06
3KONOrnMyeckoM MapkeTuHre nmcanm B 90-x rr. 20-ro
Beka C. Kwutuen (S. Kitchell), Y.OX. [OXXOHCOH
(WJ.Johnson), Ox.3. NeBuH (J.E. Lewin), 3.0>K. YUNCoH
(EJ. Wilson). NosBunncb nccnenoBaHna noseneHus
noTpebutenemn, BOCNPUSTUS U OCO3HAHUS LLEHHOCTEN,
BKJIIOYAS 3KONOrMyeckme u stnyeckue [4]. B HacTog-
Lee BpeMs 4acTo UCMONb3YHOTCS TEPMUHbI «OCO3HAH-
HOE», «3e/IeHOEe», «K3TUYHOE» noBeaeHue. B passutue
nosiBMnachb M KOHUENLMA COBMECTHOro notpebnerHus
P. BotcmaHa (R. Botsman) u P. Poaxepca (R. Rogers),
COaBTOPOB KHUIMM «Bce 4uTO Moe - Balle: poCT COB-
MeCTHOro notpebneHus» [5], ocobeHHO HabpaBsas
nonynspHoOCTb B AonaHAeMUinHbIA nepuon. Mapan-
nenbHO pasBuBanacb U Teopus MOKOMEHWUI, Npeaso-
YXeHHas aMepuKaHCKUMuU coumonoramu V. LTpaycom
(V. Strauss) n H. Xay (N. Hove) B 1991 r. Oco6eHHOCTU
noTpebuTenbCKOro NOBeAeHMs aBTOPbl paccMaTpu-
Ba/Iv UCXOAS U3 Nepruoaa POXKAEHUS U COXUBLUUXCS
B 3TOT BPEMEHHOIM MNPOMEXYTOK 3KOHOMUYECKUX
YCNOBUA U OCOBEHHOCTEN BbICTpaMBaHUSA coOUMab-
HbIX KOMMYHUKaumMin [6]. Teopna NonoxKeHa B OCHOBY
MHOIMMX MapKeTUHroBbIX HAYMHAHUN KaK B Hay4yHOW,

TpaHchopmaumsa coumanbHO-3KOHOMUYecKor cuctembl / Transformation of Social and Economic System

64



onlinescientific journal

BENEFICIUM. 2024. 1 (50)

TaK M NPAKTUYECKOM MIOCKOCTH, HaLwwIa oco6oe npu-
MeHeHue B pa3paboTKe cTpaTeruii cerMeHTauuu wm

NO3nUMOHUPOBaHUS [7].

B nocnenHee Bpems Bce B 60/blUeN Mepe yYeHble
U NPaKTUKM roBOpsAT O umdpoBoM notpebneHun [8].
Pa3suTre umMbpoBOI S3KOHOMUKK, NEPEHOC paaa 6us-
Hec-mMoenerm N KOMMYHUKAUMOHHbIX aKTUBHOCTEN B
MHTEpHET BbI3BAHO, C OAHOW CTOPOHbI, HOBbIMU BO3-
yBennyeHus

MOXXHOCTAMU

aBToOMaTuU3auum n

DKOHOMMYECKOW 3PPEKTUBHOCTU, C APYrOn — CTPEM-
NleHneM YyenoBeka nMpuUCYTCTBOBaTb B LMOPOBON
cpene ong peweHns paaa XXU3HEHHO-BAXHbIX U NO-
Tpebutenbckux 3agad [9]. Mouck nHdopmMauum, nnuy-
Has KOMMYHMWKauUUs, NnpoBeneHne pocyra, obyveHue,
noKynka — BCe 3a4auyu, pewaemble B uMdpoBOM Mupe
[10]. B ta6s1. 1 npencTtaBneHoO KpaTkoe OnMcaHme Bcex
YKa3aHHbIX KOHLUEMNUMN.

Tabnmya 1/ Table 1

XapaKrepucTuka coBpeMeHHbIX KOHLenuuit noBeaeHus notpe6urteneii / Characteristics of Modern Concepts of Consumer

Behavior

KoHuenuusa
notTpe6neHus B
MapKeTuHre /
The Concept of
Consumption
in Marketing

KoHuenumsa oco3HaHHOro notpebneHus

CyTb KOHuenuuu / The
Essence of the Concept

DKOHOMHOE MCMosb30BaHMe

NPUPOAHbIX pecypcos,
notrpe6neHne  OrpaHUY4eHo
Heo6xoaMMbIMK  TOoBapamu,
rnaBHas Uenb - COXPaHUTb
pecypcbl, 3K0JI0rUto,
300poBbe  yenoseka  [4].
M3meHsaoTCs TpeboBaHUsa K
npou3BoACTBY "
notpeénexuto, KOMMaHuun
peanusytoT noectky KCO Ha
ypoBHe OTAENbHbIX
NpOEeKTOB, cTpaTeruu,

dpunocodum 6perHaa [11]

NMoBeaeHue notpeburens /
Consumer Behavior

Motpebutens OCO3HaeT
BaXXHOCTb coumanbHbIX 7]
3KOJIOrNYECKUX npobnem,
npossnser CBOIO
COMPMYaCcTHOCTb,  MPUHUMaAET
yyactme B UX  peleHuun
nocpencTsom orpaHuyeHus
CBOUX >KEeNaHWnh W MNOKYMoK,
PYKOBOACTBYSICb ~ MPUHLMMNOM
[,0CTaTO4HOCTH 7]
6epexxnMBoCTH, OTKa3blBaeTCH
OT M3ObITOYHOro NoTpebneHus.
Bbi6op npowussoguTens  uam
6peHpoa  ocywecTBnsieTca  C
TOYKM 3peHus 3TUYECKUX
coobpaxkeHuii. bpeHp,
npoussoguTenb  noowpsaercs
nnu nopuuaertcsa npum

COOTBETCTBMUW/ HECOOTBETCTBUU
[AHHbIM HOpMaM

Peanusaummn KoHuenumu
2022-2023 rr. / Implementation of the
Concept 2022-2023

3anpoc Ha coumanbHyK CrnpaBenMBOCTb WU
ynyylweHne 3SKONOTMYEeCKOM CuUTyauum He
TepsieT cBoel akTyanbHocTu. CornacHo
nccneposaHuio Better 95% pecnoHpeHTOB
CUMTaOT, 4YTO OpeHabl AO/MKHbl U3MEHUTb
CcobCTBEHHOE MNOBeAeHue U CTUMYNIMpoBaTb
M3MeHeHus B obuwecTtBe, 87% - 4TO GpeHAabl
LOMKHbI aKTUBU3NPOBATb ycunms B 6opbbe ¢
KIMMaTUYeCKMMU U3MeHeHnsaMu. K kateropum
3KO0aKTUBUCTOB cebs OTHOCAT nopsaka 18%
Xutenen MNAaHeTbI. SKOHOMUYECKN
NoTEHUMAN 3TOr0 CerMeHTa cocTtaBnsaeTt 376
mnpa. ponn. OcosHaHHOe noBeaeHue 6peHaa
CUYMTAKOT BaXHbIM Kputepmem Bblbopa 47%
notpebutenen [12]

UcTtopusa nocnegHux 100 net | MoBegeHne w notpebneHne | B Hactosiwee BpemMs KOMMNAHUW  BenyT
nossonset BblAENUTb | 33aBUCUT OT NPUHAANIEXHOCTM K | UCCNenoBaHUs OCOBeHHOCTeM noBedeHUs
HeCKONbKO apxeTunoB | onpeaeneHHoMy COUMaNbHOMY | NpeacTaBuTeneir NokoNneHus Z, oTMe4vas BCe
nopen, npuHaanexawmx | nokoneHuo: «636u-6ymMepoB», | BO3pacTalollyl0 [ONK NpeacraBuTenein B
pa3HbIM NOKONEHUAM. | «X», «Y», «Z». [peactaBUTenu | MOKYMNKax TOBapOB pasfIMYHbIX KaTeropum.
< Bbipocwimne B noxoXux | nokonexwusa Y asnawoTca B | Statista wm3yyaeT wn nNybAMKyeT  OTYETbI
s yCNoBUAX npeacTaBUTENM | HACTOSILLEE BPEMS KNHOYEBLIMU | OTHOCUTENBHO  MOTpebneHus  NpPOAyKTOB
e NOKONIEHUI [OEMOHCTPUPYIOT | NOTpebuTensiMmn mMatepuanbHbiX | NMUTAHUA NepBor HeobxoaumocTu, Meau-
2 CXOXXMWe MOTUBbI, UHTEPECbI U | Bnar, B TO BpPeMS  KaK | KOHTEHTa, MPUCYTCTBUS WU OCOBEHHOCTeW
e cnocobbl noBeneHus. | NpeacTtaBuUTeENIN MOKONEeHMS Z | NONb30BaHUSA COLManbHbIMU CETSAMU, YPOBHSA
g NoHnmaHune pa3sHuubl | (MakCMManbHbIM BO3pacT - 23 | NOSAbHOCTU K  6peHpaM, cnenoBaHuUs
g NOKONEeHun No3BONSET | roaa) yxe (hOpPMUPYIOT PbIHOK | 3KONOrMMYECKOM MOBECTKE, OTHOLWEHUS K
2 npocnexuBatb  TEHOAEHUMW | LMGDPOBbLIX NPOAYKTOB U YCAyr 3KOHOMMUYECKOW CUTyauum nu HeobxoaMmMocTum
pa3BuTUS ob6LecTBa, CTPOUTb 3KOHOMUTb. Takxke yaensetrcqs BHUMaHue
MPOrHo3bl npoueccos, cnepyowemMy nokoneHuto Anbda
KOTOpble 6yayT NpoMcxoanTb
B coumanbHom "
3KOHOMMYEecKon cpene B
Gynyuwem
KoHuenuwus oco3HaHHoro | lMokynatensb oco3HaeT | B 3KOHOMWKe COBMECTHOro Nonb30BaHUS B
notpebneHunsa 6asunpyetcs Ha | He0o6XxooMMOCTb CHU3UTb | MUpe 3aaercTBoBaHO nopsaaka 10000 komna-
x © % 3KOHOMUU pecypcos u | notpebneHne u CIKOHOMUTb | HUIA. OB6beM MUPOBOro pbiHKa B 2022 r. -
39 I YCUNUIA 33 CHET COBMECTHOIO | LeHHble pecypchbl, B TOM yucne | 145.2 mapAa. AONN., U OXMOAETCS CpeaHerono-
55 5 MCNONb30BaHNA TOBapoOB U | PYKOBOACTBYSICb NPUHLUMMIOM | BOM Temn pocTa B 32.01% po 2031 r. [13]. C
g“z’ g_ ycnyr, Ha CMeHy uAeu | JIMYHOWM 3KOHOMUMU 2020 r. Habntoganacb 6onbwas Aona npo-
S S BlageHus npuxoauT BasibHbIX NpoekToB P2P (Stayzilla, Tutorspree,
v E npuHUun BPEMEHHOro Blackjet, Uber), a ponss notpeébutenemn, roto-
MCMNONIb30BaHUSA (wepuHr- BbIX K MCMO/Jb30BaHUO 6Gu3Hec-moaenu,
noaxon,) Hanpumep B CLUA, He npeBblwana 14% [14]
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PasButne UMPpOBbIX
TEXHOJIOMUA, BbICOKWUWA
ypoBeHb oxBaTa NHTepHeT u
pacnpocTpaHeHue
MOBUbHbIX
CNocobCcTBOBaNAN  NepeHocy
6onbLuomn yactum
JKOHOMMUYECKMX onepauun B
undposyto cpeny

YCTPOMCTB

KoHuenuusa umdpoBoro notpebneHus

LUudposon notpebutens numeet
24-yacoBon poctyn K
MHpopMaumMm O  KOMNaHwuwu,
BO3MOXHOCTb Bbl6Opa "
NOKYyNkKM no MecTy CBOero
npebbiBaHUS, onnaTtsbl n
OTCNEeXUBAHUSA CBOUX
B3aMMOAENCTBUM C KOMMNAaHUEN,
TpebyeTt nepCcoHasibHOro
06CNYXMBAHUA U OTKPbITbIX
KOMMYHMUKaLMi, nmeet
BO3MOXHOCTb nonyyeHusa
LONONHUTENbHON
(HepeknaMHoro XapakTepa)
MHbopMaLunmn o 6peHpe,
KOMMNaHuu, npoaykre B
couManbHbIX  CeTax, BUAOEO-
cepBucax 7] CTOPOHHUX
nnatdopmax. Ang notpebutens
060CTPAOTCSA BONPOCH! 3aLUUTbI
nepcoHanbHOM MHbOpMaLUN.
NmetoTcs BO3MOXXHOCTU
pacMpeHHOM KOMMYHUKaLUK C
6peHAOM/KOMNAHNEN
nocpencTsom cneumnanbHbIX
KaHanos - Mo6unbHOro
NPUNOXKEHUS, UMENN-PaCCbINIKK,

CTpyKkTypa uu@poBOro pblHKa B HacToswee
BpeMs BK/IKOYaeT pa3Hoob6pasHble cdepbl oT
OHNIaH-TOProBAN, COLMANbHbIX CETEN, TP3BEN-
CepBUCOB, My3bIKaJIbHbIX 7] BUAEO-
CTPUMUHIOBbIX CEPBUCOB A0 MOMHOCTbIO
uMdpoBbIX NpoAykToB. B uenom uundposon
PbIHOK pacTeT, XOoTs nocse naHaemum B 2022 r.

BMNepBble  3aMenIMNCA  CaMblii  KPYMHbIA
CerMeHT - e-commerce Ao 3748 mnpa,. ponn. ¢
3843 B 2021 r. MoTtpebutenn

NpoAEeMOHCTPUPOBaANN BO3BpaT UHTEpeca K
odnaiiHy, B 0CO6eHHOCTM B CErMeHTe Tpasen. B

2022-2023 rr. noTpebuTenu  yBenuuuan
KOMMYHasibHble  naaTexu, pacxodbl  Ha
nutaHve, CBOe  BO34EWCTBME  OKasanu
MHONALMOHHbIE npoueccsl, oxuaaemast

3KOHOMMYECKasi peLeccusl, YTo CKa3anocb Kak
Ha TPagMUMOHHOMW, Tak W Ha umbpoBoOi
3KOHOMMKe. TeEM He MeHee POCT A0JIM OHNIAMH-
TOproBAnM B PO3HMYHOM TOBapoobopoTe B
Mupe oxumpaetcs K 2025 r. Ha ypoBHe 26% (c
oTMeTkM B 16% B 2021 r. o 22% - B 2025 r.).
OcobeHHO 3aMeTeH poCT npoaax 6yaetr B
couManbHbIX CETSAX, MO NMPOrHO3Yy 3KCNepToB -
6onee yem 2 pasa k 2025 r. [15]

NINYHOro KabuHeTa

MCcTOYHMK: COCTaB/IEHO aBTOPOM Ha OCHOBeE AaHHbIX [11-15] / Source: compiled by the author based on [11-15]

HekoTopble wuccnepoBatenu ypenawtT ocoboe
BHMMaHWe npobnemMaM HEKOPPEKTHOro MnoBeAeHus
notpebutenen, oCO6EHHO akTyanbHbIM nocneaHue
5 net. B cBoen cTaTbe, NOCBAWEHHOW U3YyYEeHUIO TakK
Ha3blBAaeMOMN «TEMHOW CTOPOHbI» NOBeAEeHUS noTpe-
6utenen, K. JNarec, (C.R. Lages), P. lepec-Bera
(R. Perez-Vega), C. Kaamc (S. Kadi'c-Maglajli’),
H. bopxe-Pa3asu (N. Borghei-Razavi) npoaHanusupo-
Banu 6onee 200 ctaten, oNUCbIBAOLWUX HEBEXIMNBOE,
ONCHYHKUMOHanNbHoe  (HernpaBOMEpHOE), Hekauye-
CTBEHHOE MnoBefeHne KINeHToB [16]. B To BpeMs Kak
Apyrve uccnenyrT ocob6eHHOCTM NoTpebuTenbckoro
noseaeHus n GakTopoBs, BAUSIOWUX Ha BbIBOP noTpe-
6uTens B OTAENbHbIX CEKTOpPax M CerMeHTax, Hanpu-
Mep, 6aHKOBCKOM cekTope [17], cekTope undpoBbIX
¢durHaHcoBbIX ycnyr [18]. B ¢oKyce BHMMaHUSA Haxo-
AuTCa Takke dopMUpoBaHUE MOTPeOUTENbCKOW No-
SANBHOCTU U NOCTPOEHME KIMEHTOLEHTPUYHbIX BU3Hec-
mopenein. NopyepkmBaeTcss ocoboe 3HayeHue BOC-
NPpUHMMaEMOW NOSNIbHOCTM U NpeaoCcTaBneHus reno-
HUCTUYECKMX UEHHOCTen kameHTam [19]; usyvaetcs
ponb OUAXKUTAN KOHTEHT-MapKeTUHra B obecneyeHum
3(HEKTUBHOINO KJIMEHTCKOrO OMblTa U MNOCTPOEHUU
nyTm nyrewectsuns kaneHTa [20], 3neKTpoHHbIX CRM-
CUCTEM B NMOAAEPXKAHUU BbICOKOIO YPOBHS NOSIbHO-
CTU TEKYLLMX KIMEHTOB [21]; nccnenyrorcs 0Co6eHHo-
CTV NOAAEPXKAHUSA NOSNbHOCTU B YC/IOBUSIX OMHMKA-
HanbHOCTU [22]. Pap wuccneposaTtenen mMsydaeTt npu-
UYMHbI OTTOKA KIMEHTOB, HanpuMmep, B 6aHKOBCKOM CEeK-
TOpe C UCMOJIb30BaHMEM TEXHONOMUM MCKYCCTBEHHOMO
MHTENNeKTa MyTeM MPOrHO3MpPOBaAHUS MOHOTOHHbIX
NpOLLECCOB MNPUHSATUS pELUEHU KIMeHTaMu 6GaHka
[23]; TexHONOIrMIM MaWMHHOIO OByYeHUs U CO3LaHUSA
cneunanbHbIX NPUNOXKEHUA ANS BU3yanm3aunu Knu-
E€HTCKUX A3HHbIX U BbISIBIEHUS K/IMEHTOB, CKJIOHHbIX K
npekpaweHnto OTHOLWEHU € B6aHKoM [24]. Te xe

MeToAbl MPUMEHSAKOTCA U NMPU aHaNIN3Ee MPUYMH NOTeEPU
K/IMEHTOB B OHNAMH-TOProBe, a Knaccudukauusa Knm-
eHToB MeToAoM RFM nosBongiet onpenenstb rpynmnbl
HanMeHee NoSANbHbIX U FTOTOBbIX YATU KJIMEHTOB [25].

MoseneHne notpebutenen asnsieTcs, Takum obpa-
30M, 06beKTOM N3y4eHNa MHOIMMX y4YeHbIX U MPaKTU-
KOB, CGHOPMUPOBABLUMX AOCTAaTOYHO YCTOMYMBLIE
HanpaBneHnda n KoHuenuun, npoaBaneHne KOTopbiX Mbl
BMOMM U B HacTosLee BpeMs. B To ke Bpems 6ecnpe-
LeaeHTHble MaKpO3KOHOMUYECKNe, CoLMabHble 1 No-
NUTUYECKME U3MEHEHUs nocnegHux 3 neT cnocob-
CTBOBa/IN NPOSAIBIEHMIO HOBbIX acnekToB U GopM no-
KynaTenbckoro nosegeHus. OAHM U3IMEHEHUs pa3Bu-
BaJIMCb MOCTynaTeNbHO - Hanpumep, pasBUTUE WH-
(GOPMaLMOHHbBIX, COUMANbHbLIX, MOBWUMbHLIX, Mapke-
TUHIOBbIX TEXHOJIOMM, 3KOOTM3aLmMmU U OCO3HAHHOIO
notpebnerHus, apyrme - COVID-19, poccuiicko-ykpa-
UHCKUA KOHMIUKT U U30N9UNA SKOHOMUYECKOM CU-
cteMbl Poccum npouvsowny HeoXmaaHHO U BbICTpoO,
noTpeboBaB AOCTAaTOYHO CEPbE3HbIX peakumin busHec-
coobLecTB, NepecTponkn NOrMcTUYECKUX 1 KOMMYHU-
KauUMOHHbIX MPOLECCOB, YCKOPEHHOW pernoHanusa-
LMK U MEXIocyoapCTBEHHOM nHTerpaumu. Llensio naH-
HOW CTaTbM ABNSIETCS NPOBeAEHMEe BCECTOPOHHEro 06-
30pa nuTepaTypbl N0 TeMe NoTpebuTenbCKoro noseae-
HUs, 0606LLEeHME COBPAHHOM 3IMMUPUYECKON MHDOP-
MauMmn OTHOCUTENbHO NOKYNaTenbCKOro noseaeHus B
nepuopg 2020-2023 rr., B TOM YMCI€ POCCUIACKUX U Be-
nopyccknx notpebutenen, n onpeneneHne CooTBeT-
CTBYHOLLMX HOBbIM peannusiM MapKeTUHroBbIX Moaxo-
[O0B 1 NPUEMOB KOMMNaHWI, 3aUHTEpPECOBaHHbIX B NO-
CTPOEHUU KIIMEHTOLEHTPUYHbIX 6Gu3Hec-mopenen. B
MccneaoBaHUM UCMONb3yeTCs MeToq cMcTeMaTmsaunm
Hay4yHOM W MNpakTM4yeckorm uHdopmMaumm no Teme,
CpaBHUTENbHbIN aHaNN3 COBPEMEHHON0 COCTOSAHMUS
npo6nematnku B Poccum n benapycu.
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Pe3ynbTaTbl U X 06CYXKOEHME

B 2019-2020 rr. poccunckue n 3apybexxHblie cne-
uManucTol 60nblie BHUMaHME yaensnu BOMpocam
uMdpoBU3aLUM N aBTOMATU3ALUMK, NpeapeKkas, yYTto B
onmkanwme 3 roga 3TO HanpaBAeHue pa3BuUTMUS Ous-
Heca cTaHeT OgHUM U3 NPUOPUTETHbIX ANsa 85% Kom-
MaHUM U CaMblM BaXKHbIM o 20% komnaHum FMCG-
cekTopa [26]. bonblwme HagexXabl BO3naranmcb Takxe
Ha yBe/IMYEHUE CErMEHTA LUEPUHT-3KOHOMUKM. A Npo-
OBUHYTblE KOMMaHUU CPOKYCUPOBANMUCL HA KOHLen-
umn CEM - ynpaBneHUs KIAMEHTCKMM onbiToM. B
CBOEM eXXerogHoM nccnefoBaHum AUOAXUTan-mapke-
TUHra komnaHmm Adobe u Econsultancy otmeTmnm
npeeBocxoasime 3KOHOMUYecKne pesynbTatbl CX-
nupepos B 2020r. (43% nupoepoBs Npu3HaIM CBOU 3KO-
HOMMUYEeCKMe pe3ynbTaTbl 3HAYUTENIbHO NPEeBOCXOASs -
LWMMK cpeaHeoTpacnessble) [27].

PacnpocTtpaHeHue COVID-19 ¢ nocnenoBaswLnMMmU
OrpaHVWyYeHUIMU U MepuoaoM NOKAayHa B psaae
CTpaH, CTaso NepBbIM CEepbe3HbIM BbI3OBOM U MpuU-
BE/10 K 3HAa4YUTENIbHOMY BO34ECTBUIO Ha NoBeaeHue
rnokynaTtenem, a B NoCnencTsmm — K nepeHocy 60b-
wer 4yacT¥ KOMMYHUKaUUIA KIMEHT-KOMMNaHWS B Au-
LKntan-cpeny un B ewe 6onblueli Mepe noacTerHyno
pa3BuUTUE LUPPOBbLIX TEXHONOMUN B 06N1aCTU Mapke-
TUHra u peknamol [28]. Tak, COrnacHO UccienoBaHNaM
Numerator B anpene 2020 r. 9 u3 10 eBponemckux no-
KynaTtenem 3agaBngaam o 3Ha4YuTeslbHOM BO3OENCTBUMU
COVID-19 Ha nx noBcegHeBHOE NnoBefeHue, B Teve-
HMe roaa TakoBbIX 6bi/10 He MeHee 80% exxeMeCsYHO.

87% BOCMNONb30BANMCH YCYrol 3aka3a OHNanH ¢ foo-
CTaBKOV € MapTa no aekabpb 2020 r. [29]. Mo AaHHbIM
odpuLMaNbHOM MONBbCKOW CTAaTUCTUKM U pe3ynbTaTaM
nccnenoBaHusa M. DKuBuHbCKOM-Pomnua pona oOH-
NaviH Nnpoaax B pO3HUMYHOM ToBapoobopoTe MonbLuun
€ 5.6% B nepBoM kBapTane 2020 r. so3pocna no 11.9%
B YETBEPTOM KBapTase, NoKa3aB MaKCMManbHoOeE yBe-
NIM4yeHne B KaTeropusx «ogexpaa, obysb» - ¢ 17.1%
00 pekopaHbix 61.3%, «xMebenb, pagno, TB 1 6biToBas
TeXHuKa» - € 9.9% po 28.6% [30]. B Kutae pons oH-
nanH npogax ¢ 34.1% B 2019 r. Bbipocna 0o 43.2% -
B 2021 r. B ClLIA c 6a3bl B 11.0% B 2019 T. — 0o 14.6%
B 2021 r. (Emarketer) [31]. B Poccuinckon depepa-
LMK [oNa OHNANH-NPOAAX B PO3HUYHOM TOBapoo6o-
poTte B 2019 roay Haxogmnacb Ha ypoBHe 6%, Toraa
Kak B 2021 roay yBenunyunacb no 12% [32].

M3MeHeHUa nokynaTenbCKoro noBefeHus B 3TOT
nepuoa oTMe4dyeHbl M B wuccnegosaHun Adobe/
Econsultancy «Oupxutan TteHaeHuuu 2021». Ong
75% npepcraButenen 6usHeca OHU OKa3anucb OLLy-
TUMbIMU MO TEKYLIMM KIMEHTaM B AUOXKUTAN-KaHa-
nax, ang 72% - no HOBbIM KnueHTaMm, 82% pecnoH-
AEHTOB YyKa3aiu Ha M3MEeHeHUsa B «nyTax nyTelle-
CTBUSA KNMEHTOB». MeHee npeackasyeMbiMu B CBOUX
npeanoyYTeHnax ctanu n b2b-knmeHTbl - Ha UX He-
06bIYHOE MOKynaTesbCKOoe noBeaeHme yKasano 60-
nee 50% onpolweHHbIX cneumanuctos. MoapobHee
MHPopMaumus npeacrtaBneHa B 7a6/. 2.

Tabnnya 2 / Table 2

U3meHeHUs B noBeaeHUM NOTpe6uTenei, 3aTpoHyBLIMe Kaxabi cekTop / Changes in Consumer Behavior Affecting each
Sector

Heo6bI4HbIN pocT B
AUDXXUTaNn-KaHanax, aons
oTBeToB, % / Unusual
Growth in Didjittle
Channels, Response Rate,
%

KJIMEHTOB, A0N9 OTBETOB, %
/ Unusual Customer Churn,

Heo6bl4HOE noKynaTenbckoe
noBeAeHUE TEKYLUUX K/IMEHTOB,
Aons orseTos, % / Unusual
Purchasing Behavior of Current
Customers, Response Rate, %

Heo6bI4HbIN OTTOK

Response Rate, %

B2C 63 35 49
B2B 57 32 51
MoTpebutenbckne ToBapbl 72 39 69
'ToBapbl NPOM3BOACTBEHHOIO 56 32 51
Ha3HayYeHus

HcTo4HMK: COCTaBIEHO aBTOPOM Ha OCHOBE AaHHbIX [27] / Source: compiled by the author based on [27]

Mo pesynbtatam onpoca Gartner, MapKeTUHr-Aun-
pekTopa KOMNaHui 6biv HAaCTPOEHbI A4OCTAaTOYHO Of-
TUMUCTUYHO, 73% N3 HUX COYSIN KPAaTKOBPEMEHHbIMU
yrposbl U NocneacTems naHoemMmm, Xota 44% 3aasmnm
O HaMepeHMn COKPaTUTb CBOM MapKETUHroBble 6t0a-
XXeTbl Ha nepcnekTmBy. B KayecTBe peweHnint Mapke-
TUHr-gMpeKTopa paccmaTpuBanu: 61% komMnaHWi 3a-
nyck cneumanbHbix COVID KOMMYHUKaUUMOHHbIX Mpo-
rpamMm ans KNUeHToB; 47 % - BHeApeHUe crneumanbHbIX
MHCTPYMEHTOB MOHUTOpuHra COVID-HacTpoeHun u
TPEHAOB KINEHTOB; 44% - OTKa3 OT MapKeTUHr-UBEH-
TOB; 42% - nepecMoTp MapKeTUHIr-NNaHoB; 41% - npu-
OCT@HOBKY 3anycka peknaMHbiX Kamnanui; 40% -
NpoABMXEHNE e-commerce-rnpoeKkToB U CMEeHY Kiu-
EHTCKOW NONNTUKK; Bonee TpeTn — COoKpaLleHmne ymcna
CneunanmcToB, OTMEHY AO0JroCPOYHbIX KOHTPAKTOB,

nepecMoTp 0653aTenbCTB nepen areHTcTBamu; 30% -
M3MEHEeHMe peknaMHbIX KpeaTueoB [33]. B oTyeTte
Gartner «MapKeTUHroBble O6HOXKETbl KM CTpaTernm»
npeacrasneHa MHGopMaums OTHOCUTENbHO A40/M pac-
XO40B Ha MapKeTUHI B 4oxXoAe KoMnaHui. B ponanae-
MUWUWHbIV nepuoa B cpeaHeM OHa coctaBnsana 11%, To-
roa kak B 2021 r. - 6.4%, 2022 r. npogeMoOHCTpupoBan
pocT 6roaxeToB A0 9.5%, He oOCTUrHYB AONaHAEMUI-
HOrO YPOBHS$, @ HOBble UcnbITaHUa 2022 r. NOBAEKAU
CHWXKeHMEe MapKeTUHr-6toaxetoB Ao 9.1% B Hadane
2023 r. [34].

B aBrycte 2022 r. komnaHusa McKinsey npencra-
BW/a OTYET NO UCCNeA0BaHUIO NOBEAEHUS aMepPUKaH-
CKUX 1 eBponenckmx nokynatenen. 30% onpoLueHHbIX
aMepUKaHCKMX NoTpebuTenen BbiCKasannucb NneccMmMm-
CTUYHO OTHOCUTENIbHO COCTOSIHUS 3KOHOMMKM, Torga
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Kak B nepuoa naHoeMumu 3ta Aong He npesbiwana 15%
[35]. He yBepeHHbIMUK B TEKYLLEM 3KOHOMUYECKOM CO-
CTOSIHMW CBOEW CTpaHbl OKa3anocb 58% esponeiues.
65% aMepunKaHCKUX U 53% eBponenckmx notpeduTte-
neii 06eCcnoKoeHbl pOCTOM LIEH U BblpoCLIen MHGDNS-
umen, 66% npennpuHSIN HEKOTOPbIE OEACTBUS, UTOObI
nyyuwe ynpasnsaTb CBOMMU pacxogamMu AN CHU3UTb UX
[36].

Mo paHHbIM uccnepoBaHma Tiburon Research,
ony6/nMKoBaHHOro Ha canTe retail.ru [37], poccurickue
noTpebuTenn Takxe A0CTaTOYHO NECCUMUCTUYHO oLe-
HUBaIN SKOHOMUYECKYIO CUTyaumto B cTpaHe B 2022 r.,
B MapTe 88% pecrnoHOEeHTOB OTMETU/IN ee yXyAleHue,
B OCeHHUW nepuog - 76%, B Mmapte 2023 r. - 65% pe-
cnoHpeHToB. B mMapTte 2023 roga 58% onpoleHHbIX
notpebuTtenen ykasanm Ha CHUXEHUE CBOUX AO0XOA0B
B nocnenHee Bpemg. Kak cneacreme, poCCUUCKUA NO-
TpebuTtenb ctan 6onee 4yBCTBUTENbHLIM K LIEHE, CO-
CpenoToUmnICsa Ha SKOHOMUU, COEPEXKEHUSAX N HAKOM-
NeHUAX, NOBbIWEHHOM BHUMAHUN K CBOEMY SKOHOMMU-
yeckoMy 61arononyymio U USMeHEHUM CUCTEMbI NPUO-
pUTETOB B NOKYMKax.

B ycnoBusix reo3KOHOMUYECKOW TYypOYyNeHTHOCTH,
MOBbIWEHHbIX UHPNSAUMOHHBIX OXWAAHWUI, pOCTa LEH
Ha NPOAYKTbl MUTAHUS U OTCYTCTBUS B AOSIXKHOM OOb-
eMe Heobxoammom nHbdopmaumm ewe B 2021-2022 rr.
poccunckuii noTpebutens B 6onbluen mepe npuberan
K MppaumoHanbHbiM GopMaM NOTPebUTENbCKOW aK-
TUBHOCTU, OCHOBAHHbIM Ha 3MOUMUSX, CTPaxe u Aaxe
naHuKe, Begyller K HakonJaeHuio npo 3anac ToBapos.,
KOTOpble MOryT NOAO0POXaTb UMK CTaTb 4EDULUTHLIMMU.
C apyror CTOpPOHbI, NPOAEMOHCTPUPOBaAN 3THOLEH-
TPU3M 1 AaXKe NOTpebuTenbCKu NnaTpuoTmsm — 6onee
AKTUBHbIE@ TPaTbl BHYTPU CTPaHbl, 60nbliee BHUMaHUE
NIOKaNbHbIM, HAUMOHAaNbHbIM BpeHaaM, CHUXeHue No-
ANbHOCTU K yweawmnM C POCCUIMCKOro pbiHKa [38].

Mo paHHbIM nccneposaHusa E.B. TaHe6GHOM CKNOH-
HOCTb POCCUMCKUX noTpebuTtenen saMeHaTb MMMNOPT-
Hble TOBapbl OTe4YeCTBEeHHbIMM aHanoramu B 2022 r. Ba-
pbUpOBanacb B 3aBUCMMOCTM OT rpynnbl TOBApOB. Tak,
B KaTeropum «npoaykKTbl MMTaHMS» 3aMEHUTb NPUBbIY-
Hble NPOAYKTbl HA 6onee aelweBble POCCUNCKUE Bbln
roToBbl 79% pecrnoHAEHTOB, B KATErOPUM KKOCMETUKA»
- 59%, «aBTOMOGUNU» — 42%, a B KaTeropuax «asnko-
roNb», «3IEKTPOHMUKA U FafXKeTbl» 40N noTpebutenen
He npeBbiwana n 10%. B kateropusax «bbiToBas Xu-
Mua» U «obyBb» B6onee 50% pecnoHOEHTOB rOTOBbI
nnaTtuTb 3a NPOAYKUMIO OTEYECTBEHHOrO MPOM3BOA-
CTBa TY e LEHY, YTO 1 338 UMMNOPTHbIE aHanoru. MNpu-
obpecTu 6onee 4OPOrom, HeM UMNOPTHbLINA, aHANOr ro-
TOBbI 87% NoKynaTenen ankoronbHOM NpoayKuum, 32%
- MeOMKaMEeHTOB, 32% - ObITOBOW TexHuKKU. OTKa-
3aTbCS OT NMOKYMKW BBUAY OTCYTCTBUS MMMOPTHOrO TO-
Bapa npepnounu 66l 81% nokynaTtenen ragXxetos u
INEKTPOHUKK, 62% napdromepun, 56% nokynatenen
aBTOMOGWIEN, NpeackasyemMo CU/bHble MMMOPTHbIE
nosuumn [39].

CTpaTterns pasymMHoro notpebneHus nposisBunach B
CHUMXXEHUN PO3HUYHOro ToBapoobopoTa. Mo AaHHbIM
denepanbHON CNyX6bl rOCYyAapCTBEHHOW CTaTUCTUKMU

Poccuiickon ®depepaummn [40] 060pOT pO3HUYHOM TOP-
roenu 3a 2022 r. coctaBun 93.5% K npeabioyliemy
roay, a 3a nepsbir kBapTan 2023 r. - 92.7% K 1 kBap-
Tany 2022 r. Ecnu nuwesble npoayKTbl (BKAO4aA
HanUTKM 1 TabayHble U3aenms) NpoaeMOHCTPUPOBaNmU
YyTb 60/IbLLYIO0 YCTOMUYMBOCTb CNPOCA (PO3HUYHbIA TO-
Bapoo6opoT 98.3% B 2022 r. B cpaBHeHuu ¢ 2021 r.), TO
no KaTeropum HenpoAOBONIbCTBEHHbIX TOBAapOB 3Ta
umdpa okasanacb Ha yposHe 89.4%. 3a nepBbIi KBap-
Tan 2023 r. TOoBapoo6OpOT MO MNULLEBbLIM MPOAYKTaM
coctaBun 96.7% k 1 keaptany 2022, no HENPOAOBO/Ib-
CTBEHHbIM ToBapaM - 89.4%. NpumeyaTenbHO, 4YTO B
KaTeropuu o6LWECTBEHHOroO NUTaHUS OTMEYEH pPOCT —
107.6% B 2022 r. oTHOCUTenbHO 2021 1., @ B Kateropmum
naaTHbIX ycnyr 60nbwmMMm TemMnamMmn pocta B 1 kBap-
Tane 2023 r. B cpaBHeHun ¢ 1 keaptanom 2022 otnm-
YMINCb — UHMOPMALMOHHbIE YCAYrK, BKIOYAs NoAa-
NMUCKM Ha OHNAaMH KMHOTeaTpbl U np. — 181.2%, Kypbep-
CKOM gocTaBku — 143.6%, kynbTypbl — 132.7%, putHEC-
LLeHTPOB U CMOPTMBHbIX KNy6oB — 118.9 %. Cheayet oT-
MeTUTb, YTO 3a Nnepuof 2021-2023 rr. uHaekc noTpebu-
TeNbCKUX LLeH TakXXe BbIpoC Ao 6onee 110%. A peanb-
Hble JEeHEeXHble A0XOAbl HAaCeNeHUS COKpPaTUIUCh Ha
1.5% 3a 2022 r. u npupocnn nuwb Ha 0.1% 3a nepsbin
KkBapTtan 2023 .

Yto KacaeTcs 6enopycckmux notpebutenen, To co-
rnacHo uccnenoBaHuio KomnaHum SATIO B 2022 .
40% pecnoHOEHTOB 3aMeTUIN yXyAlweHUne 3KOHOMU-
yeckom cutyaumu [41], a 65% Bbipa3nnn HamepeHue
3KOHOMMUTb Ha CBOMX MOKYMNKax B fanbHenwemMm. B pam-
Kax Hawero uccrenoBaHus, NPOBEAEHHOro B Havane
2023 ropa, 6enopycckmMm cneumannctam 6oino npea-
NIOXKEHO OTMETUTb U3MEHEHMUS B NOBEAEHUN KIIMEHTOB
MX OpraHu3auui, KOTopble OKa3anucCb 3aMeTHbIMU B
2022 ropy. OtBeTbl 60nee 300 pecnoHAEHTOB U3 KOM-
MaHuM pasHbIX MacwTaboBs U chep AedaTenbHOCTM pac-
npenennnuceb cnepyrowmm oépasom (puc. I).

KntoyeBbiM (akKTOpOM B U3MEHEHUW MOKynaTesb-
CKOro noBefeHus, No MHEHWUIO 6osiee TpeTU ONpPOLLEH-
HbIX CMeunanncToB, CTano CTpeMaeHne CIKOHOMUTb —
47.2% pecrnoHOeHTOB OTMETUAM CTpeMsieHne CBOMX
KIMEHTOB MepekntvnTbCs Ha bonee aelweBble aHa-
norv NpoayKuMm Unu ycnyr, 37.9% KOHCTaTUMpOBanun oT-
Ka3 OT NOKYNKW BBUAOY XXeNlaHNA UX KNMEHTOB COKOHO-
MUTb. B TO e BpeMsa 36.3% npencrasutenen Komna-
HWUI yBMOENU MOBbIWEHHblE TPe6OBaHUS K CBOUM Mpo-
AYKTaM n ycnyram, 32.9% ykasanu Ha XXenaHue Ux Knm-
€HTOB MepenTn B OHNAMH-KaHanbl, 25.5% - Ha 6onb-
LYK BOBEYEHHOCTb K/IMEHTOB BO B3aUMOAENCTBUSAX
B COUMasbHbIX CeTaX, @ 23.9% peCcnoHAEHTOB yKasanu
Ha NoBblWeHne TPebOBaHUN UX KTMEHTOB K TEXHOMO-
r'MYHOCTU M aBTOMATU3aLUMM CBOMUX KOMMaHuM, 21.1% -
Ha CTpeMneHue noTpebuTener K OCO3HaHHOMY nMo-
TpebneHuto. B oTBET Ha BbISIBNEHHbIE OCOBEHHOCTU NO-
BeJEeHMS CBOMX KIIMEHTOB B KayecTsBe Hambornee nep-
CNeKkTMBHbIX 6onee 40% 6enopyCcCcKMX KOMMNaHUM BU-
OAT  TakMe BO3MOXHOCTM Kak: ycuneHne SMM-
cTpaTeruii U TaKTUK, MapKeTUHI AaHHbIX, 3PPEKTUB-
HbI MYNbTUKAHANbHbIA MapKeTUHI, UCMNOosb30BaHUe
BUAEO- 1 BOBMEKAKOLLEro MapKeTuHra.
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3HAYMMbIX UBMEHEHUN HeT

bonee oco3HaHHOE (OpMEHTUPOBAHHOE Ha SKOJIOTUIO)
notpebnexne

[MoBblWweHHas Tpe6OBaTe.ﬂbHOCTb K TEXHONMOTMYHOCTUN U
aBToOMaTtu3saumun

bonblias BOBNeYEHHOCTb BO B3aUMO4eNCTBue (B TOM
Hpucne n B COLI,.CeTﬂX)

Mepexopn B oHNalH-popMaT NOKYMNoK

MoBbiweHme TpeboBaHUM K KaYeCTBY BbINOJIHEHUS
TOBapoB/ycnyr

OTKa3s OT NOKYMKW MNPOAYKLUMW/YCIYr BBUAY SIKOHOMMUM

MepekntoyeHne Ha 6onee gelwweBble aHANOMM

I 112

——— 211

I 23,9
——— 25,5
T 32,9
I 36,3
T 37,9
R 47 2

5 10 15 20 25 30 35 40 45 50

Puc. 1. UsMeHeHus B noBeaeHMM 6enopycckux notpeéureneii B 2022, cTpyKTypa OTBETOB cneumanucToB B % / Fig. 1. Changes in
the Belarusian Consumer's Behavior in 2022, Structure of Specialists’ Answers, %

HcroyHuK: COCTaBNeHo aBTopoM / Source: compiled by the author

Cpeaon npepnouyteHun notpebutenen Poccmun u
Bbenapycu B 2023 roay aKcnepTbl 0OTMeYatoT [42]:

* pOCT MHTEpeca K AUCKAyHTepPaM U MarasmHam

dopmaTa «y AoMax, TOKAJIbHOWM PO3HULLE;

*  npeanoyTeHne MnpoayKuMU Mano M3BECTHbIX,
NOKanbHbIX BPEHA0B UM MapOK TOProBbIX ce-
Tel ayKUMOHHbIM M MPOMO-TOBapaM B KaTero-
pun NPOAYKTOB NUTAHUS;

e yBe/JIMYEHUE CrpOoCa B TaKMX TOBAPHbIX KaTero-
puax, Kak CNOPTUBHbIE TOBAPbl, CUFAPETLI, an-
Koronb (ons notpebneHus Aoma), SHeEpPreTuku,
roToBagd ena, KOpM oa >XUBOTHbIX;

* HapawMBaHWe TOKYMOK 4epe3  MapkeT-
nnemncobl, B TOM ymncne 6peHaoB M Npoaykumm
OTEeYeCTBEHHOro NPOMN3BOACTBA;

* yBeJIMYEHME TYPUCTUYECKOrO LWOMNMHIra Co CTo-
pOHbI POCCUNCKMX NOoTpebutenen B benapycu;

*  YCTOMYMBYIO TEHOAEHLUMIO 3aKYMNKKU paaa ToBap-
HbIX MO3ULKUIA BenopycckuMu noTpebutenamu
B Jlnutee u lMonbLue;

* npeanoyvYTeHMe noucka, ocobeHHO Monoaon
ayaouTopuren, B COUManbHbIX CETIX M POCT Mno-
TpebneHns Buaeo-KOHTEHTa [43].

YTo KacaeTcsd OHNAMH-TOProBnu, TO ee [0Na B
2023 rony B Poccumnckon denepaunm coctaBnsgeT no-
psaka 8% (B benapycu 6onee 6%) po3HUYHOrO TOBA-
poob6opoTa C pOCTOM KONM4ecTBa 3aka3oB Ha 58% 3a
BTOpOM KBapTan 2023 r., OHa ABASETCS OCHOBHbIM UC-
TOYHUKOM pOCTa B KaTeropum ToBapoB FMCG. A noky-
naTenbCKoe NOBeAeHMe 34eCb MEHSAETCS B CTOPOHY
HapawmMBaHMS YacTOTbl MOKYMNOK NpU CTabunbHO He-
BbICOKOM cpeaHeMm yeke (50% npopaxk B KaTeropuu
NnpoAOBONLCTBEHHbLIX TOBAPOB 1 70% npoaax B KaTe-
ropmm HEeNnpoA0BONbLCTBEHHbIX obecneymBaroT
MMEHHO TaK Ha3blBaeMble Masble KOp3uHbl). bonee
11% poccumncknx noTpedbutenen HasbiBalOT MapKeT-
Nnaencbl U UHTEPHET-MarasuHbl OCHOBHbIMUY KaHanamm
npnobpeTeHns TOBapoB NOBCEAHEBHOIO cripoca [44].

HecMoTps Ha psaa npobneMm, CBS3aHHbIX C Neccu-
MUCTUYECKMMU NOTPEBUTENBCKMMU OXUAAHUAMU U

6onee pauMOHaNbHbIM NOAXOAOM K MNOTpebneHuto,
COBpeMeHHble noKynaTenu sce B 6onbluen mepe Tpe-
6oBaTeNbHbl KaK K KayecTBy NpoayKuum, Tak 1 K bec-
nepebomHoCTK paboTbl M BbICOKOMY YPOBHIO cepBuca
npoaasua mnu npoussoautens. PeweHne AOBOMALHO
NpPOTUBOPEYMBOI 3343a4YMN — HAMTM BO3SMOXHOCTU IKO-
HOMWUTb U NPU 3TOM COOTBETCTBOBATb BO3pacTaloLwmM
noTpebuTenbCKUM TpeboBaHUSM M OCTaBaTbCs TEXHO-
NOTMUYHbIMU BUAUTCS KakK pa3 B MNJOCKOCTU AaNbHel-
wer uudpoBu3aumMnu U ONTUMU3ALUU TeXHOOrm4e-
CKMX MApKETUHIOBbIX PeLIeHU — TeHAEHUUS, 3aMeT-
Hasg 1 B OTHOLIEHUU 3apyBexxHbIX KoMnaHuin. Cneyma-
NINCTbI B 0611aCTN MapKeTUHIa KOHCTaTUPYHOT Nepexon,
OT KOHUEenuum MapKeTuHra, chopMynmMpoBaHHOMN
[. MakkapTtu (EJ. McCarthy) n B aanbHenwem gopabo-
TaHHOM 1 nonynsapusnposaHHon Gununnom Kotnepom
(Ph. Kotler) 4P K KOHUeNUMM MapKeTuHra 3. OTTeHb6epra
(E. Ettenberg) 4R, rae B3aMMOOTHOLLEHUS C KIIMEHTOM,
y4yeT ero MoTMBauMu U LEHHOCTEN, MPOCTOTa KOMMY-
HMKauMKU NOoCpeacTBOM WHCTPYMEHTOB aBToMaTu3a-
LMU U LMdpoBM3aLnmM CTaBATCA BO rnaBy yrna [45]. bo-
nee Toro, NOCTeNeHHbIN nepexon K nHayctpum 5.0 Ha
¢doHe BbICTPOro pa3BUTUS TEXHOIOMMIA Ha Ba3e NCKYC-
CTBEHHOI0 WHTENNeKTa, MapKEeTUHIOBbIX TEXHOIOMUMN
nepcoHann3aummn, HOBbIX KOMMYHUKAUMOHHbIX KaHa-
NOB U CpeacTB B3auMoOAencTeus ¢ notpebutenem B
HUX, AenaeT BO3MOXHbIM MHAMBUAYANbHbIN, HO Bonee
3KOHOMMYECKU 3PDEKTUBHBIN NOAXOA K PbIHKY. [Mo-
CTpOEHME  KIMEHTOUEHTPUYHbIX ©BusHec-Mopenen
MAET AOCTAaTOYHO BbICTPbIMU TEMNAMU, U PAL KOMMaA-
HUA  OEMOHCTPUPYIOT Cepbe3Hbli 3KOHOMMUYECKUN
pPOCT, CTaBsl NPSAMOV KOHTAKT C KOHKPETHbIM noTpebu-
Tenem BO rNaBy yria CBOUX MapKeTUHroBbIX KaMna-
HUM W CTpaTeruin pocta. Tak, Hanpumep, KOMMaHus
Nike B 2021 rogy aHOHCMpOBana HOBY CTpaTeruio
Consumer Direct Acceleration, XxoT9 Ha TOT nepuoa,
6onblWyY0 YacTb [A0XOA0B KOMMaHUM MNPUHOCUIN
onToBble (KOCBEHHbIE) NpoAaXkn. KOHLEeHTpaums ycu-
NI Ha MOCTPOEHUU U Pa3BUTUMU HOBbIX MPSAMbIX, B
6onbler Mepe UMPPOBbLIX KaHaNoB MNpoaax npu-
Hecna c¢Bou nnoabl. CornacHO  nocnegHemy
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(bUHaHCOBOMY OTYETY KoMnaHum 3a 2023 r. yBenuye-
HMe rno uUMdpPOBbLIM NpoAaXKaM B CpaBHEHUU € 2022 T.
cocTtaBuno 24%, nons peanusaumm yepes Cob6CTBEH-
Hble PO3HUYHbIE TOYKM NPOAAXK Bblpocaa Ha 14%, a ro-
[0Bas Bblpyyka KOMMaHuM coctaBuna 51.2 mnapa.
ponn. - Ha 10% 6onbwe nonydyeHHon B 2022, He-
CMOTPS Ha 3HayuTenbHOEe nafeHUe BbIPYYKU TO
pbiHKy KHP. A MapkeTt-nneric Wildberries, 6narogaps
paclumpeHunto accopTMMeHTa 7 reorpacum
100

80

89,8
69,9
60 56,8
40 35,7
20 I
0

MHTepHeT-MapKeTUHr
SMM-MapKeTuHr
bpeHaouHr
MapkeTuHr-cTpaTermum

NpUCYTCTBUSA 6EN0PYCCKMX KOMNaHWIA, obecneymnn poct
npoaaxk nNpoaykuuu, npouseeneHHorn B benapycu, Ha
51% 3a 1 nonyroaune 2023 r. [46].

Hawe mnccnepoBaHme No3BOAMIO BbiSIBUTb Hanbo-
nee BOCTpebOBaHHble HanpaBNeHUS MapKeTuHra c
TOYKM 3peHUs npencraButTenen 6enopyccknx Kommna-
Hu B 2023 r. UMK cTanu: MHTEpPHET-, SMM-MapKeTUHr
n 6peHauHr, 6onee noapobHO AaHHas uHdbopmaums
npencraBneHa Ha puc. 2.
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Puc. 2. Hanbonee BocTpe60BaHHbIE HanpaBieHUs MapKeTuHra B 2023 r. no MHEHUIO NpeacTaBuUTeNel 6eN10pycCKMX KOMNaHUM,
pons oteeToB B % / Fig. 2. The most Important Areas of Marketing in 2023, According to Representatives of Belarusian
Companies, Structure of Answers, %

McTOYHMK: COCTAaBNEHO aBTOPOM MO AaHHbIM NPOBEAEHHOrO nccnenoBaHus / Source:compiled by the author according to research conducted

by the author

Kak BUWOHO, B OTBET Ha U3MEHeHUs noTpebuTtenb-
CKOro noBepeHus 6enopycckme KoMnaHuM nNpuaaroT
Oonbluee 3Ha4YeHMne CTpaTerMyeckuM u TaKTUYeCKUM
acnekrtaM MapKeTuHra, ocobbli akueHT CMeLas Ha
paboTy B COLMANbHbIX CETAX M TONbKO 1/5 KOMNaHumn
cocpenoToYeHbl Ha UBEHT-MapKeTuHre, ueHoobpaso-
BaHUM U UHONIOEHC-MapKeTuHre. MHTepHeT-Mapke-
TUHT U COLManNbHbIE CETU NpeackasyemMo NUAUpYT B
BUAY NPO3PayYHOCTU B YaCTK pacyeTa 3dDEKTUBHOCTHU
M OXBaTa LeNeBoM ayautopuu, nocTtpoeHus bonee
0EeNCTBEHHbIX MEXAaHM3MOB BOBNEYEHUS KIMEHTOB BO
B3amMoaencTemnsa c 6peHaoM. benopycckme komnaHmm
TakXe B A0CTaTOYHOM Mepe HaueneHbl Ha uMbpoBU-
3aumio 6usHeca B LENOM U MapKeTUHra B YaCTHOCTU
(6onee 60% KOMMaHUM CYUTAKOT CebGsa AOCTAaTOYHO
NpOABUHYTbIMM B OaHHOM HamnpasBleHuu), a Kikde-
BbiM BbI30BOM 2022-2023 1. 48% 13 HUX COY/IU NMOUCK
HOBbIX MOAXOA0B K MPUBMEYEHUIO N YAEPXKAHUIO KNKU-
€HTOB, W MOKa TOJIbKO 38% onpepenunm nepcoHanu-
3aUMI0 KJIMEHTCKOrO OMblTa MPUOPUTETHOMN BO3MOX-
HOCTbIO Ha 2023-2024 rr.

3akn4eHue

OueHKa MCNonb30BaHUA pasMYHbIX NOAXOA0B
ONs aHanM3a noBefeHus notpebutenen nNokasbiBaeT,
YTO KOHLEMNuUMU OCO3HAHHOro NoTpebneHms U CcoB-
MeCTHOro noTtpebneHns OblaM aKTyalbHbl U 0O
2020 r., u B HacTOSILLEE BPEMSA YCNELLUHO peanmsyrTcs
B MpakTuke KomnaHun. KoHuenuus umdpoBoro

noeseneHUs notpebutenemn ewe GopmmpyeTcs 1 Npo-
SIBUNACb 0COBEHHO SIPKO B nepuoa naHOeMUK BBMOY
BbIHY)XAEHHOro nepexoaa psaa akTMBHOCTEN B CETb
MHTepHeT. N naHpemusa Covid-19, u nocnegHue reo-
NONUTUYECKUE U3MEHEHMS OKasanu 3HauuTesbHoe
BO34€ENCTBME HA NOBEAEHUE COBPEMEHHOrO noTpe-
outens. K ero ocobeHHocTaM B 2023 1. cnenyeT oTHe-
CTW HAaCTOPOXKEHHOCTb U CAEPXKAHHOCTb B OTHOLIEHUU
OLLEHKM SKOHOMUYECKON CUTyauun B CBOEW CTpaHe,
CTpEM/IEHME C3KOHOMUTb M MNPOAEMOHCTPUPOBATb
6onee 0CO3HaHHOE NoBeAeHMe, NOBbILWEHHYIO Tpebo-
BaTeNbHOCTb K NPOU3BOAMTENSIM U KaHalaM Npoaax
B YaCTM aBTOMATM3aLMUM U KayeCcTBa CepBuMca, oxkmaa-
HMe nepcoHanusaumm u Ka4eCTBEHHOro NPo3payvyHoOro
B3aMMOLOENCTBMUA C BpeHaaMu NpeumylecTBeHHO B
YCNOBUAX MYNbTUKaHanbHOCTU. C ApYyron CTOPOHHI,
KOMMaHUM TPpe3BO OLEHMBAKOT C/IOXKMBLUYHOCS CUTYa-
LU0 U, CTPEMSICb K POCTY U NUAEpPCTBY, OPUEHTUPY-
IOTCS Ha y4yeT Ha3BaHHbIX TpebOBaHWM, U3MEHSIKOT
cBOM BU3HEecC-Moaenun B CTOPOHY 60/bLIEN KIIUEHTO-
OPUNEHTUPOBAHHOCTU, NEPCOHANM3ALUMN 1 aBTOMATK-
3auum psipa 6uM3HEeC- M MapKEeTUHIOBbIX (YHKLUMUMA.
Knto4yeBbiM BbI30BOM 2024 roga BUAUTCA MOUCK HO-
BbIX CNOCOBOB NpUBNEYEHUS N yAEPXKAHUS KITMEHTOB.
MpoBeneHHble nccnenoBaHMa MOTYT cTaTb 6ason ons
pasBuUTUA TeopeTUYEeCKUX aCNekToB noTpebuTtensb-
CKOro noBeaeHmns B HOBbIX 9KOHOMUYECKUX U LN pPO-
BbIX peanusax, NoCay>XMTb OCHOBOW pa3BUTUS KOHLLEN-
LUK LMPPpOBOro NOTPebUTENbCKOro NoBeaeHms.
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